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INRODUCTION

raspering and having wealth are two
dillferenl Lhings. Prospering is making
financial progress but wealth is a state.



God can make a man prosper, but being wealthy
is your choice based on your maney skl

There are peaple who are rich but have made
themselves poor because they do not desire to be
wealthy, while there are also people who are poor
but hawve made themselves rich becouse of their
desire to be wealthy.

There is that maketh himself rich,
yet heth wnothing: there is thatl
waketh himself poor, yel hath greal
riches.

Proverbs 13:7

If I were to give a man a thousand dollars every
day for the rest of his life, he now has a continu-
ous income, 50 he can be said to be prospering.

But if he desires to be wealthy and learns to ac-
cumulate this income, invest it and accumulate
and reinvest, he may becormne wealthy. However,
if he decides to spend it as it comes, he will al-
ways have money but he might not have it in
such a way that can be defined as wealth.

A man is said to be wealthy when he has 2 con-
tinuous, automated, aceumnulating, and re-circu-
lating cash inflow backed by great assets, To ac-
cumulate wealth, you must; know about money
linow how to generate it; and how to multiply it.
Money has to be generated managed and multi-
plied to create wealth.

Wealth therefore depends on the wvolume of
money made, the volume of money working for
wvou and the valume of moeney generated from
your investrments.



This book will thus be focused on wealth ac-
cumulation through the principles of making,
managng, mmltiplying and ministering money



CHAPTER ONE
THE PRINCIPLE OF
MAKING MONEY

e =

he first step towards wealth creation

I and accwmulation is making meoney.
Anyone who wants to be able to enjoy
wealth must first begin by making money.
Making meney iz the art of creating and ex-
changing valie for maximum retums, This

value can be through your gift, skill or a busi-
NIEEE.

There are three ways people make money and 1
have highlighted thern below;

Three Ways to mala monay

1. AJob: AJobisthe most commeaon way
Lhrough which people make money. A job
15 ot sRI for monegy venture. In this instance
people exchange their slddll for money. This
includes both unskilled and skilled labour.
In other to make money people exchange
their skill acquired from either a formal or
informal education system far money. The
purposze of thisis wsually to provide a basic
source of incame to cater for basic nesds
lile food, shelter and clothing. Therefore,
anyone who wants to begin to accumulate
weealth may first begin with ajob.

The next step is possessing the ability to ex-
chanpge your skill for moaximurn returns. It is



not enough to ke able to exchange your sldll
for money, but how can vou exchange your sldll
for maximum returns? 1 have seen cases where
two people have the same academic gualifica-
tion and skill set but one is able to exchangs
his skill far mare returns thereby making mare
moncy. It is therefore important that you know
the present warth of your skill and be able to ne-
gotiate lest you will receive returns less than the
trie warth of your skill.

Furthermore, you have to learn the different
WHYS YOUL can increase your Teturns, You can do
this by adding value to vourself in other to in-
crease your income, You may need to get a cer-
tification, upgrade your skill, acquire a higher
academic degree ete. These things increase your
value and have the ability to give more financial
refurns,

As good as a job system iz however, I consider
it the slowest system of wealth creation as mast
jobs lnvolve crealing weallh [or anolher per-
som while that person controls your incorme and
time. It should therefore be the wvision of every
believer to rise abowe this system, and begin to
owrn businesses. It is not bad to start with a
job but you must refuse to remnain here because
thouph you make money, you stand the least
chance to become wealthy from this system,

2. A Career: A career is a gift for money venture.
It is simply exchanging your God given gift or
talent for returns and it is aften a lifelong pur-
suit,

A pift differs from a skill in that a skill is some-
thing vou knew nothing about but yvou can be
trained in. A gift onthe other hand is something
that you can de that you were born with - some-
thingthat naturally comes cut of you, Although
you can be schoaled to develop your gift, a giftis
an inherent skill rather than a learnt skill.



This is the route some persons tale to make
money. They simply develop and use their gift
to malke money, The gift may he one of gift of
sinping, oratory, writing, dancing, etc, bat the
value of the gift is usually dependent to how
develaped it is and this also determines the re-
turns it would produce. To therefore increasc
the value of your gift, vou need to imprave
and dewelop it. You can achieve this by learn-
ing and consistent training. There are many
gifted people but very few have mastered their
gift. Having and expressing your gift does not
guarantee good returns. It is expressing a de-

A career iy a gift for
wreney venture, It is
¥ simply exchanging £

7 your God given f}.'-fr L

&

f-:ir talent for returns and d
it is afien a lifelong

pursuit,

veloped gift that
increases your returns.

If this is the path you have chosen to malke
maoney, it 35 imperative that you spend time de-
veloping and training yourself, People with pifts
that have not being refined by training are often
mediocre and are unable to make goad maney
with their gift.

The Hybrid Career: This case refers to people
who have schooled in line with their pifts and
have also gotten a job in the line of their ca-
reer. For instance, a person who has the gift of
singing, studied in a Music school and got a job
as a professor of Music has a job in the line of
Ihis careet. This is wsually possible when one dis-
covers his or her gift early in life and is able to
study in that line. This iz most common in the
West, but in Africa where only specific job lines



hawe good earning rates, like Enpinesting, Law
and Medicine, many gifted people school just
to make money, therehy neplecting their gifts
which could hawve built them a great careet.

[ always advice people that ewven if you find
yoursell in a silualion where vou have a job, do
not forget to develop your career and monetize
it. By so doing, you con have a double source
of income. An example is a banker who has a
goad Dise Jockey gift. He can work hiz bank job
om weekdays and do his 0] job during weeskend.
Mast importantly would be his ability to mon-
etize his O] skills to the level where it actually
makes money.

3. A Businass: A business (s @ money multiply-
ing venture. This means that with a business,
vou can make and multiply your money by
meeting needs and thereby make profit. 4 lot a
peaple claim tobein business but they are not.
Here are things people get involved in in the
name of business:

i) Biringss: In this instance you meet
needs and make no profit. The per-
sons in this eategory are busy mesting
needs but make no profit of money or
value,

1) Brokeness: People in this category are
not meeting any need snd thus male
no maoney, this is why they are broke.
They are often idle neither engaging
their minds nor their bodices.

iify Bullyness: People in Lhis calegory make
money without meeting needs. I like
ta refer to thiz as bullymness. They make
money through appression and fraud



so they are bullies. And wealth gotten
through this means does not last.

iv)  Business: People in this category meet
the needs of cthers and then make
IOney.

They cxchange a product or value for
IOney.

Therefore, yvou can be in Biziness, Bullyness, Bro-
keness or you can be in business where vou
meet the needs of others and make money.

CHAPTER TWO
THE PRINCIPLE OF



MANAGING MONEY

—m s

he culture of managing money is ane

I that many have not been taught. [ stated

earlier on that to build wealth you hawe

te know how to make, manage and muleiply

money. If you must be wealthy vou must learn

how to manage money because it tales man-

agement for money to grow. Managing money

is the art of matching incame to expenditure in

suchaway as to create room for investment. It is
a skill that needs to be learnt.

Many persons live from pay check to pay checl
and are unable to match income to expenditurs
g0 that there will be left owver, this is the reason
wliy many are therefore always in debt.

Three zones humans live in.

There are three zones ull humans live in;

The Debt Zone: In this zone, expenses always
exceed income henee people in this zonc are al-
waysin debt because they are alwavs borrowing.
There are two kinds of borrowing:

o Borrowingto exist and survive

b.  Borrowing to invest

There Is nolthing wrong in borrowing Lo Invesl
if it is done wisely but the people in the debt
zome borrow to meet their needs they borrow
for survival Some persons are so deep in debt
that even the pay check they have not yet re-
celved has already been spent. This is the worst
zomie to live i

The Survival Zone: Peaple in this zone are barely
surviving because expenses equal income. They
have cnough to meet all their needs but never



have left over, Here they hawve a stable incomne
but hawve not l=arnt how to grow their income or
have ot hegun to grow it

The Wealth Zone: In this zone, income far ex-
ceeds expencses. People in this zone always hawve
lefl over [rom Lhelr income Lo Invesl. Mosl of
them have multiple streams of income.

Thetrefore, to build wealth, your income has to
far exceed your expenses. In other words, your
expenses have to be below your income, If yon
do nat knaw how to manage yout income this
way, you may never be wealthy.

Cutting down your expenses

In order to manage your income, you need to cut
down your expenses so that it can be below vour
income. Here are some tips to help you achieve
this.

1. Save bafore you spend: in other to cut down
vour expenses, save before you spend. Consider
your savings as a debt owed and separate it be-
fore you begin te spend.

The Symmetry of debt

Every man owes the savers debt, would never be
saved from debt unless he saves as a maiter of
debt. You must consider your savings a matter
of debt or else you will remain in debt. If you
will hawve money to invest, you must save from
whal you recelve. The word. 'lnveslmenl' I5
often used in a Bmiting way. It does not always
meoan investment in real estate or the stock
market. Thereiswhat Ieall saving by spending.

Saving to Spend

For example vou can invest by paying a driver
to save yoiul time to read so that you can get
4 higher degree and increase your earning ca-
pacity. You hawe therefore saved by spending



money sa that you can have some time to invest
in your reading.

If you must be
H-‘eafrﬂ}: VOU Must
learn how to
: mandge money
v because it takes

management for

mn E‘_.'_L" o 1” oW,

2. Buy what you
need not what you want: if you want to cut
down your expenses below your income, you
must buy only what you need and not just what
you want or lilke. Some persons feel abligated
to buy something because they like it and can
afford it. That is not being smart. Your needs
are your necessilies like your houwsing, your elec-
tricity bill ete. but your wants are things that
you like but can do without. Therefore in your
atternpt to cut down your expenses, look at
your incarme and expenditure and elimminate al-
most all your wants, Some persons cannot save
money and are Inoking for money to start their
business but they spend thousands yearly on
cable television, luxurious cars, vacations ete. At
a lewel in life, these things are wants that you
can cut down,

If vou will have money left over from your in-
comme, you must learn fo manage your incame
by ensuring that your cxpenditure is far below
your income.



CHAPTER THREE
THE PRINCIPLE OF
MULTIPLYING MONEY

e 64—

hisisthe art of creating and discovering
I shorter circles of investrment that have
greater teturns. Teis the ability to multi-

ply momney that malkes a man wealthy.
The level of wisdom a man functions in can
also determine the level of wealth he will ac-

cess. Thers are five levels of wisdom and five
corresponding levels of wealth.

Ewvery human being is in one of these levels. We
see thisin Ecclesiastes chapter 9 verse 11;

I returned, and saw under the sun,
that the race is not to the swift,
ntor the battie to the strong, neither
yet bread to the wise, nov yet riches
to men of understanding, nor yet
Javauy to men of skill; buft time and
chance happeneth fo thew il

Ecclesinstes 9:11

Five Levels of Wisdom and Wealth

From the scripture above we can identify five
levels of wisdam and the corresponding levels
of wealth.

S/iN LEVELOF LEVEL OF
WISDOM WEALTH
1 Fwrift Race



Wise Bread
4 Understanding Riches
5 skill Favour

Your level of wisdom in life determines the lewel
of wealth you will enjoy. I will now go ahead to
explain each level in detail;

The Swift: At this level your daily bread has to
do with how fast you are, The fastest person
gets the momney. For example, when labourers sit
by the road side and semeone who needs their
gervices comes to them, the fastest one often
getsthe job, Another example is what is usually
sren in Africa where you see people hawking
the same wares in traffic. Whenever someons
indicates interest and the traffic bepins to clear
and cars begin to mave, you can see the hawk-
ers running after the potential customer, and it
iz the fastest one who eventually gets to him
and hits a sale. With that level of wisdom, life
is a race meaning that they can be denied their
income or daily bread if someone else is simply
faster than them.

The Strong: Atthislevel life is a battle, Income
at this level is determined by how strong a per-
son is, The stronger one is the ane wheo gets the
job. Persans at this level depend on their physi-
cal strength for surwvival. Both the swift and the
strong levels of wisdom are in the labourer level
of life.

The Wise: The wisdom cof these have moved be-
vond the swift and strong level. They are wise
enough to build a career and choose a path. Mast
are office workers that have a monthly pay and



because they are wise, they always hawve bread-
sustenance,

The Man of Understanding: A person at this
lewel does not justhave a job, he hasunderstand-
ing about the workings of his job. And because
of this understanding he moves higher in his
job. This man enjoys the riches level of wealth
because he does nol just do a job he understands
how the job works. He moves from just having
bread or enouph to the level of riches. This is
why we are instructed in the book of Proverbs to
get understanding even when we have wisdormn.

Wisdom s the principal thing
thergfove get wisdom. and with all
thy getling pel understanding.

Proverbs 4:7

Being wise 15 not good enough, You need to
get understanding about what yon do as this is
what will bring you inteo riches. But there is a
higher level still - the level of wealth

I returned, and saw under the sumn,
that the rare is not to the swift,
nor the baitle to the strong, neither
et bread to the wise, nor yet riches
to men of understanding, nor yet
JSfavour to men of skill; buf time and
chance happeneth £o them all.

Ecclesinstes 9:11

Ekill: 5140l as usad in the scripture above refers
to the ability to do something extracrdinarily
well, Thisis what takes a man into favour which
in turn talees him inte the level of wealth. This
slkill is gained through training and experience.
Na matter what vou do, while you waorls, you
need to gain experience. This makes you excep-
tional and brings you into the realm of favour.



This favour is called preference, support and as-
sistance.

People in the first two levels are maostly labour-
ers who depend an being swift and also on their
sirength to make a living. These also produce
Lhve lowesl level of weallh - race and ballle. Peo-
ple inthe next two levels are those with a career,
and those in last level are mostly those in busi
ness.

Furthermore, logking more closely at Ecclesi-
astes Chapter @ verse 11, we see a prohlem that
people in these five levels are likely to experi-
ence;

I rerurned, and saw under the sun,
that the race is not to the swift,
ttor the battle to the slyong, neither
et bread to the wise, nor yet riches
to men of understanding, ror yet
favaur to men of skill; buf time and
chance happeneth to them all.

Ecclesinstes 9:11

The problem they are all likely to hawve is the
problem of time and chance, Many are swift but
they do not win the race, many are strong but
they lose the battle, many are wise but hawe
no bread, many are men of understanding at
hawe no riches and many have skill but have no
favour. This is something we see every day when
the best is not receiving what is due. The prab-
lem is time and chance.

Beating time and chance
Time here refers to season and chance refers to
place; where time and chance meet is referred to
as opportunity.

Time = Season

Chance = Place

Time + Chance =

Oppartunity.



Oppartunity is simply being in the right place at
the vight segson. Being in the right place at the
right timeisthe only way you can heat time and
chance, It is the only way a swift man can win
the race, a strong man can win the battle, a wise
man can get bread, a man of understanding can
get riches and a man of skill can get wealth.

There are two dimensions to place; the loca
tiomal place and the attitudinal place. The peo-
ple God will send to you are in a specific plarce,
you therefore need to understand your season
sothat you may make locational changes when
it is necessary. Also, maintaining the same at-
titude when your season has changed can cost
you an cpportunity.

Your attitude needs to change to match vour
gseason. The sons of Issachar understood the
tirnes and what to dao

And of the children of Issachar,
Which were men that had under-
standing of the times, to krow what
Israel ought to do; the heads of them
were two hundred; and all their
brethren were at their command-
ent.

IChronicles 12:32

When vour season changes, vou have to know
what chanpes need to go with it, Uhe stagnation
of many is because they do not understand how
to get inthe right place at the right time,

How io always gel yourself in the

vight place at the right time

Being a believer, wou are not like the peopls of
this world. You can always be at the right place
at the right time. To achieve this, youneed to be
led by the Spirit. Every belicwer that is saved can
be led by the Spirit.



For as many as are led by the Spirit
af Gad, they are the sons of God.

Romans 8:14

Maost of the progress 1 have made in my life and
ministry have heen by the leading of the Haoly
Spirit.

A man's heart deviseth his way: but
the LORD directeth his steps.

Proverhs 16:9

But how can we be led by the Spirit?

a. Speakintongues and interpret.

I would that ye all spake with
tongues, but rather that ye proph-
esied: for greater is he that proph-
esieth than he that speaketh with
tongues, except he interprei, that
the chutrch may receive edifving.

ICorinthians 14:5

Prophesy is often automatic when you spend
a great deal of time speaking in tongues over
a long period of time. Therefore spend quality
time speaking in tongues fervently and words of
prophecy will roll off your tongue prophecies
about what the Lord is doing in your life and
what be would want you to do especially about
your life and success,

b. Spend time to meditate on the word



This book of the law shall not de-
part out of thy mouth; but thou
shalt meditate therein day and
night, that thou mayesi observe to
do according to all that is writfen
therein: for then thou shalt make
thy way prosperous, and then thou
shalt have good success.

Joshue 1.8
When vou spend time to meaditate on the word,
scriptures will begin to pop up to you. This is
your Rhema- God's specific word ta you about
your situation and you need to speak it our
boldly in prophecy.
The Wisdowm for Business

Money Generation Chart

W CHE WEALTHY
o THF RILH

THE CTHERS

Taking this a step further, there are three sets
of income generators that show us how money
is generated. 1 hawve drawn a diagram to explain
the Money Generation Chart, It will show yon
the importance of being a business owner or a
partner,



Segment 1- The Wealthy: From the diagram
abowve, we can see that these cecupy the larpest,
mnst fertile and least populated area, They male
up less than five percent (5% of the general pop-
ulation and receive over seventy percent 70%)
of money generated Here we have excess re-
sources being shared by wery fow people. Most
of the people here possess business education.
Examples of these are business moguls and part-
ners of hig business corporations.

Segment 2 - The Rich: From our diagram we can
see that they oceupy 2 lesser but average area
with averapge population and averape fertility.
Most here are merely rich and are not wealthy.,
Examples are professionals, merchants, whale-
salers and medinm scale business owners.

Segment 3 - Others: These are mostly un-
skilled and semi-slkilled people who depend on
business owners and prolessionals Lo make an
incorne. They make up over seventy percent of
the population but receive less than ten percent
ofthe money generated. We can see from our di-
agram that they also oceupy o much smaller and
legs fertile urea. Here, much people have to com-
pete for the limited available resources,

This is why in the school of wealth develop-
ment, it is impaortant ta own a business. You
may have ajab now or youmay be a professional
but ultimately desire to be a business ownar, so
that you can build your pathway to wealth.

Begardless of where you may be in the Money
Generation Chart you can inerease your rate of
money generation which may improwve your po-
sitiom in the money generation chart,

Increasing your rate of money generalion
Below are four ways you can increase your rate
of money generation,



Mechanizsation: This is increasing the rate at
which you produce. ¥ou can do this by increas-
ing the level of your education, 1f you hawve for-
mal education, you can get a hipher degree or
some other form of training.

Migration: Lhisls moving from one seclor of Lhe
Money Generation Chart to another. You can do
this by miprating from one form of education
to another. For examyple, somecne may move
from having just formal education to having
professional education, aor from professional ed-
ueation to having business education. This may
autpmatically move him to a better sector of the
money generation chart.

Multiplication: this invalves increasing your in-
vestment In the maney generation chart. You
can do this by buying business shares and in-
vesting in appreciating assets. The idea is to
simply increase what comes to vou over time.

Monitoring: this involves monitoring your in-
vestrnents to make more profit and minimize
losses. Through monitoring, you can discover
the present steps you need to take about your
investment, whether to cash in or to lkeep them
for a better tirne, The salz of one appreciating
asset at the tight time can quickly move yon
into a better sector of the Money Generation
Chart.

You cannol become a weallhy person by being
just an ernployee, professional or owner of busi-
ness, you must also learn how to monitor the
eronomy and take advantage of changes. One
change in a nation s economy can cause yoll to
either move ten steps backwards or forward if
youare gbservant.

Four ways you can be invelved in business.
Yo can be involved inbusiness in fowr different
ways namely;



1 || Asanowner || Asanowneryou
slarl your own idea.

2 (| Asapartner (| Asapartner, youare
4 CO-QWNECr oF you
arein partnership
with someone,
hence you owna
part of the business.

3 || Asan A% an investor, you
investor imvest in a business
thatis nat yours for
profit.
4 [ Asan Asan employee you
employee work for the owner

of a business with-
ouk owning part of
the business or in-
vesting in it You are
simply a part ofits
daily activities that
brings it profit.

These four ways you can be involved in business
alsa show us the four rungs an the ladder of
wealth, a ladder that everyone should desire to
climb. Everyvone should desire to move from the
lewel of just being an employee to the level of
owncrship ar at least partnership. But haw does
one climb onto the top of the ladder?

Four laws of climbing
A} The Law of choice and investment: You
first need to make a choice to bepin with
what you have. Many people are waiting
to hawve enough to start. Nal Start where



yvou are and with what you have. Many
people are also waiting for the opportu-
nity to tesign theit job hefore they can
startup a business, following the exampl=
of others who have succeeded, but I have
this te say. There are yet many more pec-
ple who have held on to their jabs while
starting up a business and hawve alsa suc-
ceeded. 1 tell my people this again and
again; unfil your business can pay you
more than your job, then you must heold
vour job as a source of investment for
your business. This has helped many to
mowve pradually into cwning workable
businessez  that are today  highly
profitable, yet I do not claim that this
must always be the way. There are busi-
TIESS ideas that Tequire
|

Work for menecy; do

not let it go until it

£ works for vou. Learn |

(- to save money from

1~

.;:-.,-f vour mncome and let
>

that money begin to
work for you.

i corm-
plete submergence, not becanse they are
just prafitable, but becanse of the conflict
of interest that exist in holdinga joh whila
runmning them.

EB) The Loaw of Savings: Work for money; dao
not It it go until it works for you. Learn
to save money from your income and let
that money begin to work for you, A lot
of pecple have learnt about saving money,
sa they save, but they do not lnow how
to ensure that money works for them,



Money saved in the bank iz not wotking
but resting. For money to work for you,
it must generate sufficient interest with-
out losing its integrity, There are people
who also after saving give thelr money to
just anybody who comes running with an
idea.

However, [ have this warning to give: be
fore you invest in an idea, look at the fol-
lowing eritically.

How feasible is this idea? Research, ask
questions especially from those who hawe
done similar things so that you can kmow
if the idea would produce fruit. Many
ideas sound great, but it is just a sound.
Beware of losing your hard earned sav-
ings. This doesn't mean not to take risks
though'

Whet is the financial fmtegrity of he vi-
sfonteer? It i3 important to know the track
rerord of the visioneer when it comes to
money, There are many people who take
money from individuals to inwvest, and
when they get the money, they squandera
major part of it and invest the rest. Some
others are not gond with success; a lit-
tle success creates for them a massive op-
portunity to waste money. Therefore, vou
have ta know how gaod the persan iswith
moncy. He might have a good idea, great
personalicy, great plan, but if his financial
integrity is questionable, then you have ta
be careful.

Whet is the management strategy for this
Business? 1t is not enough for abusiness to
make money, how do they intend to man-
age the money. This is an important ques-
tion.



Who else is investing tn this business? You
need to consider the other investors inthe
business, What are other people thinking
about the business? Who are these peo-
ple? What are they investing? What ar=
they getting? Many times, business own-
crs will use the empty promises of other
people to lure you into the investment. Be
careful.

What is the owner of the iden willing to in-
vest RimselfT You have to be sure that the
owner of the business idea is not putting
all the risk on you. Is he investing his own
money inta it or he iz only having just an
idea and wanting to use your own money
to experniment the idea? If he believes in
it, he would put some of his own money
init, If he is experimenting, he would use
Vour meomney only.

Is there a business plan? A verbal idea is
nol an idea. When someone comes Lo you
with an idea, let him putit down. His abil-
ity to put it into a business plan lets you
know his potential of succeeding with
that business. It he cannot write, he can-
not suceeed, because every sticeess begins
om paper, Talk is cheap! So many peaple in-
vest into businesses just after a phone call
from a family member, Please, whether it
is your son, brather, father ar sister, en-
sure there is a business plan before you
cornmit wour funds, This does not mean
you are not supportive, rather it iz even a
better way to show solidarity because not
asking for a plan islike giving vowr carkey
toaneight vear old without asking theage
or for adriver'slicence,

What is the agreement? Study the agree
mernt and have your lawyer review it. Do



not invest with just verbal agreement no
matter the relationship you have with the
owmner af the ziness,

What is my stake? Wegotiate your stake
and ensure that your money would not
only give you profil bul il possible give
you aplace in the future of the business.

These are no hard and fast rules; they
are only commeon sense for you who is
beginning to seel: investment opportuni-
ties. Ahowve all these, follow yoar instinct
and the leading of the Holy Spirit, and if
possible, seelk advice fTom your financial
adviser or mentor,

C. The Low of Sharfng: You might not al-
ways hove pour own idea but you can
co-owr an ide By sharing. A lot of per-
sowns are still poor because they always
want to begin on their own. You can
share a business idea with somecne else
and develop the husiness with them. A
wise man once soid, I would rather own
one percent of what is working than one
hurdred percent of what is not werking.

D. The Law of Creation: You can only con-
trol what you create and vou can only cre-
ate when you have a unique idea. Creating
your awil idea makes you unigue and can
carve aniche for you in business.

[Maving laid this foundation, we will now pro-
ceed to understanding business as a way of mul-
tiplying money.

Understanding Business As A Way

af Multiplying Monegy

T stated earlier on that husiness is a maney mul-
tiplying wenture. This means that if you must



accumulate wealth, you should get into busi-
ness. 1 also said business iz all about mesting
nerds and malkang proft which can either he
monetary oI value.

I will further define Business as the sum total
ol energy, Lime and resources required Lo cre-
ate value to solve a problem or meet needs that
evenrtually exchanges for values that would end
up providing necessary comfort and prosperity.

Thete are four phases of business considera-
tian-phases you need to consider as yon stattup
a business.

4) The Need: What is the need to be met?
Identify and study the need and dewvelop
a product that can solve the problem, not
jusl a product you are exciled aboul. This
product can either be goods or services.
Many people are not making profit in
biusiness because they have not learnt to
consider the emotion of the buyer or the
need of the buyer. The fact that yvou are ex-
cited does not mean that others weuld be
excited about this project. People would
be excited if your product solves their
problem, not just because 1t is a good or
new idea

b) The Resources: What arc the resowrces
required to meet the need that you hawve
identified? In promating an idea, it is im-
portant to count the cost. After defining
a need, it is important ta know what it
would cost to translate that idea into a
working solulion.

c) The Profitability: How profitable will
meeting this need be? If you do not
consider this, then you are running a
Mon-Gavernmental Organization (NGO),



which iz completely different from a busi-
Tess.

d) The Market: Who are the people that will
need my goods and services and how can
I penetrate the existing market and cre-
ate a new market for the product? This is
also very important because a good. prod-
ucl wilhoul & consumer base will lead
to a stocked up warehouse, which is not
geod for any business. Therefore, it is
important or imperative that before you
go into manutbactiring you consider the
availability of a consumer market for this
product, The study of the market ean help
you to know what adjustment must be
made to your design.

These arc questions you must asl: yoursel? and
answer befare you start or get involved in any
business.

To start a business you must have an idea.
Maoney should he thelast consideration. Instead,
an ides should be the first, 4 lot of people do not
have Food business ideas because they have not
learnt to see the apportunities around themn.
¥ou have to learn how to see appartunities in
every problem. Others have good business ideas
but da not know how to givelife ta their ideas.

The Components of an Idea

There are three components of an idea namely;
i The Whal: Whal Lhe idea is.
i1} The How: How to make the idea work,
iy The Who: Who you need Lo make il

work.

Everyideain the realm of thought has the what,
the how and the who, Many people have the
‘what' component of an idea but do not have the



'how' and the 'who', This is why it is important
to write your idea, becanse it is when you begin
to pen your ideas comsidering these headings
that wou would bepin to sez the potentials, the
loophaoles or problems with the idea, or what
the idea still needs.

The 'what' component is just one third of the
iden. When you get what an idea is, you need
to get how you can make it work and who
can make it work The 'what component is not
enioiph to give life to your ideas. You need to un-
derstund these three components to give life to
your ideas,

Dimensions af an ideq
rurthermore there are four dimensions or life
of an idea, They are;

a) The Thought Life
=] The Word Life

ol The Paper Life

di The Real Life

Every idea has these four dimensions and for
yourr idea to hecome a Teality you have to mowe
your idea from the thought life to the real life.

How to Move your Idea from

Thought Life to Real Life

To move your idea from thought life to ward life

vou have to talls about it. You may need to tell

someane else about it. This will give vou mare

clarity and give you another perspective about

your idea. This may also give you the motivation

you require to continue. I have alsa outlined

howe Lo give your idea paper life below;

al Write the vision: the vision defines

clearly what you want te do. It gives iden-
tification to theidea,



[=}] Write the budget: the budaget defines
what youneed to accomplish the idea. 1t 1s
theimplication of the idea,

sy Write the prajection: the projection
defines the benefits for all participants, 1t
provides motivation.

) Write the plan: the plan defines the way
the

idea will work, It gives clarification

o) Write the propesal: it defines how casy
it will be for athers to participate. It gives
inwitation.

3 Write the strategy: it shows how you wAll
o ahout convincing others to participate,
It pives conviction.

After giving vour idea paper life you can then go
ahead and take action to start your business.

How io siavt o business

Whether you have a job or a career, you should
hawve a goal to start a business. [ have cutlined
gotmne tips that can help you start your own busi-
TIERR.

1. Step out: the first step in starting a business
is to simply begin. Stepping out invalves these
processes;

a)  start with your mouth: Discuss your
plans or ideas with the right person or
people. During the process, they may ask
you questions that you may not have con-
sideted during the develcpment of the
idea, This will give your idea clarity and
show you the loop holesin it

bl Write it out: You need to write out your
idea or plan with dates and time. I hawe
said over and ower again that success-



ful people always have a writing material
around them.

¢) Make a commitment to malke it work: You
do not need a lot of money to make this
commitment. You may commit yourself
by registering the company with the gov-
ernment, buying a domain name online
or conlacting your real eslale agents la
begin scouting locations for vou. The idea
here is to simply do something to commit
yourself to the process.

2, Regearch about the idea: the
failure to hegin mast times can
be traced to lack of full knowl-
edpe about an idea. This can
also account for failure of many
yvoung businesscs. Mot having
complete knowledge of the idea
and the implication or cost of
the idea would cost you. You
therefore need to take time out
ta research about the idea. You
can do this by searching the
web and also by asking oth-
ers who have similar ideas and
businesses. Enow youwr com-
petitors, and how to penetrate
the market and malke your idea
work,

b.Evaluate and fix the road
blocks: Reoad blocks have
the capakility of stopping you
from starting. Many of these
road bloclks are psychological
not just external Many peo-
ple complain about the enor-
mily ol Lhe idea, Lhe sleess In-
volved in carrying out the ides,
the seeming unavailability of



regsources, the displeasure they
may experience and the lack of
contacts requited to make the
idea work. You need to evaluatz
these roadblocks and fix them.

c. Eradicate your fears: Lhese
fears may include personal-
ity isgues, non familiarity with
the business idea and compo-
nents, and past failures. Some
persons do not start because
they are not used to runmning
4 business or have never tun a
business before. You will never
learn how to if you do not
bepin. The taste of the pudding
i in the eating. Some other
persons let their past failures
stop them from tryving. Mever
say vou cannot because of your
past. Youmay have failed many
times before, but it is a good
way to learn how things da not
work,

Do not let your past determine your future.
Some peaple have tears of working with others
because of bad experiences, Business requires
trust, so you have to learn to trust again, Besides
not everyone is untrustworthy,; there are some
good people that can help vou grow your busi-
ness, you just need to find them

d. Think your way through: As
you allempl Lo slarl  your
business, you will encounter
some seemingly impossible sit
uations but you need to think
your wiay through. Never say it
is not possible; there is always



a way. Develop a possibility
mindset. Do not always think
af the normal way things are
done as this may be the reason
wour situation seems bmpossi-
ble. There are ather ways things
can e done, find them!

Az believers, we have the advantape - the Holy
Spirit thinking with us. This malkes us different
from the world. And with His help we can think
our way ot of problems into the wealth God
has prepared for us,

e, Pray and allow the Spirit guide
yvou: The failure of many be-
liewers today is because they
did not ask for the guidance
and help of the Holy Spirit. He
knows all things and the way
we should go.

The Holy Spirit knows the ideas that wall lead
vou to success and those that will become ob-
golete in the nearest future, and can help you if
ondy vou will Zo to him in prayet.

Raising Capital for Business
As believers, we have
the advantage - the
Haoly Spirit thinking
with us. This makes us
different from the
world. And with Ilis
help we can think our
way out of problems
into the wealth God

bras pn'.pan:d_fur us. P,

ing all these things 1 have outlined above, yon



will still need to raise capital to start your busi-
ness. Money is the greatest limitation of the
ipnorant, Tt is nothing but a legal tender or a
promissory note for the convenience of walus
exchange, or a representation of goods and ser-
vice in an easily transactable format. Though
money is man's appreciation for the cffort to de-
velop and provide goads and services, you first
require maoney to provide them. Many peaple
wha want to start businesses get stuck at this
point because they are unable to raise capital to
pioneer their businesses.

These few points below can assist you in gener-
ating capital for your business idea.,

Sell shares: yvou can sell shares from your busi-
ness to raise capital for the business. This means
that those who buy the shares will awn a part
of your business and will share in the profit of
the business. As you sell, ensure that you retain
at least fifty-one to sixty percent of the shares.
This way you sLll relain ownership ol Lhe busi-
ness,

Meet people around you: the people in your life
are there for a reason - to help you in time of
need. Thersfore you can meet your loved ones,
relatives and close friend to support you with
the capital to start-up yvour business. Do not be
prond or afraid to ask them. You just might get
what you need from one of them. This is why it
is pocd to be a person of integricy.

Save money: Thiz iz the ensiest woy to raise cap
ital for your business. You can save from your
ineome over o long period of time and this will
help you bepin your business. Even if you want
to ask for help from others, it is better to at
least have a good part of what vou need. This
will show your seriousness and would motivate
them to want to help you.



Sell or mortgage your assets: some persons
hawve assets that they can sell or mortgage to
nohtain momey to start a business but they are
scared ar hesitant. Their fear and hesitation is
a reflection of their uncertainty and lack of be-
lief in their own idea or their capacity te make
it a success. Yet they cxpect others to take the
risk and inwvest in their business. If you beliewve
in yvour idea and you know all there is to know
about it and wou should be bold enough ta da
all that is required to raise capital for it. You
therefore need to look at your assets and con-
sider what can be sold or mortgaged. There are
some things you do not need right now, sell it
or mortgape it. There are also some things you
have multiple of, sell some of it ta raize capitalto
start your business. Money gotten trom the sale
of personal belonging is one of the safest way to
invest in a business, because should the money
be lost, you would not ke in debt,

Borrow money: A lot of people can borrow
money for their necds and even their wants
but they cannot horrow maney to inwvest in
their business because they have misplaced pri-
orities. You should be able to borrow money to
inwest. There is no great business man who does
0ol borrow Lo invesl. There Is nolhing wrong in
borrowing to invest if you know how to borrow
the right way and if you have done your home-
work about the profitability of the venture. You
should also consider the interest rate before you
borrow because some interest rates will bury
your business faster than you think, You may
need to research on the best institutions to bor-
row from because some institutions have lower
interest tate and better consideration for their
customers. You will need ta also consider the
monthly, quarterly and yearly running cost of
vy bisiness hefore you determine how mach



interest you can pay without grounding your
business.

However, starting a business with loan is very
risky because if the business goes down, you do
not only lose the capital, but you will alsa be in
debt because ot the lnan. So this means must be
your last resort and must be properly caleulated,
Seek financial advice if possible,

Starting a businessis just the starting paint and
it takes a lot maore to run and manage a business.
Research has shown that almost ninety percent
(20%) of businesses that start close up within
Lhve [irst year of iLs operalion, and anolher nine
percent (%4 fold up within the next five years.
Only one percent (1%) remains after ten years.
This trend shows us that about ninety nine
percent {(99%:) of businesses close up within
the first five years. So starting a business does
not guarantee the longevity and success of the
business. You need to understand some laws of
business that can help you keep your business
running.

Laws af Businegss
a) The Law of Purpose; this law states
that everyone is gifted and has the innate
abilitw to create value, Therefore, every-
one possesses the ability to be involved in
business.

b) The Law of Vision: This law states that
every true purpose or calling meets needs
and solves a problem. Any purpoze that
does not meet neads is not a true purpose
- it is eant to defrand people.

¢) The Law of Investment: this states that
potentials newver become possible until
they become kinetical By this I mean that



vou need to put a potential in motion
with investment, Without investment,
business goes nowheate,

d) The Law of Market: this law states that
no market, no business, Market is a place
of value exchange- which is the aim of
business, If you cannot create or identify
an already existing market, you cannot do
business.

There are some laws of market that can help vou
create a market or accessanexisting market and
they are;

1. T.awof peculiatity: You can anly create
or access 4 marlet with peculiar and
unconventional product.

2. Law of advert: Advertisermnent pgives
you access into existing markets and
can also help you create a new market,

3. Law of outlets: Qutlets mnake your
products more accessible to the cus-
tomer.

4, Law of competition: You need to study
and beat your competitor to access
and thrive in any market.

Selling your product

A business that must work must have a com-
pelling product. Therefore, you need ta learn
how to develop, package, display and publicize
vour product/s whether goods or services.

Discovering your product: Every business idea
is supposed to produce a product that can either
be goods or services or both, Therefore youneed
to discover a unigque and excellent product, one
that will solve an already identified nead, Peo-
pe anly hy praducts that meet a specific nesd
and simplify their work, Everyone is looking for
a product that will make things easier for them.



Soyour product should be one that sclves an ex-
isting problem in a unique way that people ars
willing ta pay for,

Developing a product: In developing vour
product you need to understand the human
value chain - what huwman beings value and how
they distribute their resources among what
they value. Understanding this will help youde
velop a product that will alipn with what they
value. ¥ou may also need to study human needs
and how humans distribate their resources
from their primary to their tertiary needs, This
15 will also help you develop a product that is
sensitive to the different levels of human needs.
Having a good product is not enough, You need
to develop wour product to mest the need spe-
cific to your market and a product that can solve
multiple problems, that way customers will be
gaining more for less money.

Packaging your produet: A lot of products hawve
nol been able Lo enter and dominale Lhe mar-
ket because they are not well packaped. Your
packaging is therefore as important as the prod
uct itself as it can determine the sales of your
product. To package a product is to give it an
attractive appearance and outlook to ensure ap-
peal and acceptance that will culminate in a
purchase, In packaging, you need to create a
package that will make your product unigue
and different from others - this becomes your
brand. This uniqueness can be the selling point
for you, S50 as a business persan, whether yom
offer poods or services, ywou need to consider
this, as it can be the difference between a busi-
ness that will fail and one that will succeed.

Displaying your product: it iz not enough to
packape your product, you need to discover
ways to display it. Displaying your product is
the aet of showing the feeling ar quality of vour



product. It is showing what malkes your prod-
uct unique and different from others already in
exigtence, The quality of a product and the feel-
ing or relief it can give someone can determine
whether a person will buy the product or not.
You therefore need te consider how to display
your praduct in the best light. This can drive up
vour sales to a very great extent,

Publicizing the product: to keep vour business
runing and rmaking profit you need to drive
sales by publicizing your product. Publicizing
your product is actively stimnulating public in-
terest in your prodact. You do this by carry-
ing out marketing campaigns, placing adverto-
rials in media gutfits lilke radic and television,
printing and posting flver and billboards whera
they are most visible to people. Publicizing your
product can drive the sale of your product and
can increase youar bottom line,

Multiplying your produet: There are ways you
can mulliply the sales of yowr produclds. You
can explore the following the strategies;

Explare the multiplying effect of giani profit mak-
ng producls

These are products or services that transact for
higher profit margin, As you develop products,
youl can bepin with a product packaged to de-
liver high profit margin with just a few sales.
These products can offset the deficit yvou may
cxpericnee in the sales of your regular product.

Explore the wmultiplying gffect of selling more
units

¥ou need create a strategy that can help you
scll more units per time or per day. It may be
that customers can pay less than the unit price
if they purchaze a particular mumber of prod-
ucts or that they can purchase at a price lower
than the unit price at a particular time of the



day, month, quarter ot year. Your focusis simply
on =elling more no matter how small the profit
may he as ol can offset that deficit hy the num-
ber of products that are purchased.

Explore the multiplying effect of understanding
product berefit. The slronger Lhe underslanding
of your product, the more people buy or pa-
tronise you. When a need arizes, your product
should be the first that comes to mind. You
therefore need to atternpt to create better un-
derstanding of your product among intending
clienits and alveady existing clients,

Explore the multiplying effect of biting from the
core of your profit. You have not enterad into the
core of the profit until you enter inte manmuafac-
turing. The question therefore is can you find
a way to manufacture what you sell? This is
something you must consider becanse it has the
ability to multiply your profit.

Explare the multiplying effect of outlets: Good
and accessible putlets help you sell at the speed
of thought. Asthe need comes to mind and your
product comes to mind, how easy is it Tor peo-
ple to access and purchase your product? Qut-
lets malke it easy for peopla to find your product
and the maore outlets yoa have, the easier it is
to purchase your product, Somany people today
consume products that they do not prefer just
because of accessibility.

Explore the multiplying effect of branding: vou
can induce need. by the sight of your product.
You canmake your product so attractive and ex-
cellent that people are compelled ta by it even
if their need for it is not urgent.

Explore the muliiplving effect of gquality adver-
tising: advertising or publicising the quality of
vour product can multiply the sales of your
product. Most people will usually go for prod-



ucts of quality that are more durable, This can
be a zelling point of your product.,

Diversify vour proceeds: As you multiply vour
product and male profit, you will need to diver-
sify your proceeds. To diversify your proceeds
i5 Lo invesl In areas of business olher than your
current area of business. For instance if you are
into information technology, you may consider
investing into real estate or agriculture. That
way you are multiplying and securing your in-
corne by ereating multiple streams of income. [t
is also important in diversification to be knowl-
edgeable about the sector you intend to diver-
sify into, This knowladge include workability,
trend and prospect.

Furthermore, some persons still ind it difficult
tothe break into the market with their product/
s Ta break into the market you can do the fol-
lowing;

Breaking into the market

a) Develop an entry strategy: the fact that
vour product is good does not guaran-
tee entry into the market. In fact many
good products never make it into the
market where they can be exchanged
for money. So you need to develop
an entry strategy- a strategy that will
announce your presence in the mar-
ket, You can achieve this by a doing a
prommotion for a short period of time
ot by assessing the channels by which
goods enter into the market, There are
chanmnels by which goods are distrib-
uted inta the marlket. You will need ta
research on them and assess them.

by Identify actions that need to be taken
to accomplish the strategy: every slral-
egy requites action. 5o yvouneed to out-



linetheactions thatneed to be taken to
male your strategy a reality.

vl Evaluate resources and regquiremtents
to carry out your strategy: the reason
many strategies fail iz because they
fail to evaluate available resources and
what is required to make it work,
When you take stock of resources
available including human resocurce,
vou can then ascertain what is re-
quitred and how to achiewe it,

d) Constantly re-evaluate your entry
strategy: a lot of products newver breal
into the market because of the inflex-
ibility of the business awners. Others
fail because a previous strategy failed
and they gave up,

To avoid these pitfalls, you need ta con-
stantly cvaluate your strategy to sceif
it is working or not and re-strategize if
voul have to.

el Develop a backup plan: You also need
to develep a back- up plan in case your
first market strategy fails. Thisisa very
important consideration that can help
avold losses especially if your goods
hawve an expiry date or time limit. De-
velop a backup plan and other alterna-
tive ways of marketing vour product.,

Afrer having started your business and kept it
running, you need to understand how to ex-
pand it Many persons have businesses and are
unable to expand it. Here are some simple keys
to expansion.

Keys to Business Expansion
iy  Manage your business: what you do not



manage will not prow and expand., You there-
fore need to manage your business. You need
to rnanage the imcome and expenditire so that
expenditure does not exceed what the com-
pany makes in profit.

¥ou musl manage Lhe (inances Lo ensure Lhal
salaries are paid, utility bills are paid, money
is saved and there is always enough to po into
production. As a business owner, learn to sepa-
rate yvour business account from your personal
aceount so that will not spend money that is
meant for your business on yourself. 1 always
recommend that you place yourself on a salary
and as you pay your staff, pay yourself,

You also need manage the people that worl
with you - your staff. The peaple vou worlk
with have the ability to either grow your busi-
ness or destray it You need to set office niles
that no one is exempt from. Anvone who
breaks them should either receive a caution or
should be replaced depending on Lhe severily
of the offence. You must learn to separate vour
business from your personal relationships.
Founeed to have what I call business attitude -
relating without sentiment or emotions. Man-
aging your business iz the first step towards
expanding your business,

ii} Memnitor your business: if vour business
must expand, vou must monitor every sin-
gle aspect of your business operation. You
have to monitor yowr production line to en-
sure poods are produced to specification and
services are rendered as specified. You have to
monitor cash out flow and inflow regularly to
avaid financial loszes and embezzlement. You
also need to monitor the perception of your
cliemts about your products as this will make
you mote sensitive to their needs. Many busi-
nesses have folded up because af lack of moni-



toring. To achieve this you need to create sys-
tem of accountability where all these reports
will he submitted to you on a regular hasis.

Monitoring alzo involves studying the wend
of the sales of your product/s that is the pat-
Lern and demographics ol sales. This will give
you information on where to focus your sales
and distribution. If you do not monitor every
aspect of your business it will not grow. Mon-
itoring your business will show you the true
state of that business and give you an idea of
what to do next to expand it

iii} Make adjustments: As you mond-
tor and manage your business, learn to make
adjustment when necessary. You may need to
miake adjuslments in your product as you gel
feedback from your customers. Do not delay.
Do it! You may need to make adjustment
in your staff. Some persons ray need to be
swapped, others transferred and some others
replaced, You may also need to create new de-
partmments, apen new oltlets to cater for the
increasing demand for your product. Make
these adjustments as you see them without
sentimnent because it can determine if your
business will go to the next level or not,

Conclusively in this chapter, for everything that
must work, there is a price to pay. Business suc-
cess comes at a price - it is not just handed over
to youw But many are not willing to pay that
price. If we must be successful in business we
must pay the price. As believers, there are three
major areas we must be willing to pay the price.
[ have explained them below;

The Cost of Business Success

il The spiritual cost: As a believer, thereiza
spiritual price to pay for business success.



i}

This price is in prayer, study of the word
and obedience to the voice of the Holy
Spirit, ¥ou rust spend fime with God in
fellowship. You can also make request for
his wisdom and help in prayer. We ars
nat like the people of this world; we hawve
an cnemy- Satan, who will da anything
to ensure that we do not prosper finan-
cially. Therefore, we must spend time in
prayers. The prayers you pray today ars
stored up for your need tomorrow.
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important to spend time in the word of
God. When we spend time in the word,
we can get revelation about who we are,
what we can do, how we can do it and
the spiritual forces working to help us
achieve. This will give us the required in-
sight and confidence for business success.
Also obedience to the woice of the Spirit
is wery paramount if we must succeed. As
we pray and sliudy, we will recelve inslrue-
tion, that when obeyed can make us pros-
per. 5o we must chooze to obey as that can
be the difference between our success or
tailure

The Intellectual Cost: husiness 1s nint
just about having a vision or idea, infor-
mation is what drives the vision. There is



a knowledge wou require to stabilize and
arow your business,

And wisdom and Enowledpe shall
be the stabiltty of thy times, and
strength of salvation: the fear of the
LORD is his treasure,

Isatiah 32:6

The lack of intellectual property is the
reason for poverty. [gnorance is the real
problem many business owners have, nat
lack of resources. If you must have suc-
cess in business, you must strive for mare
information. You will need to read bools
o business success, attend seminars and
carcy oul research on Lhe web, Whal you
know preszently is not enough ctherwise
you would be a billionoire. There is some

thing successful entrepreneurs and bil-
linnaires know about blisiness that you do
not know, You must be willing to pay the
intellectual cost necessary to be a success-
ful business person,

iii} The Physical Cost: it taltes the investment
of time, cnergy and resources ta get suc-
cessin business. It takes hard work to Iy
high. Thiz is the physical cost you must
pay. Some persons never want to in-
convenience and stretch themselves. ¥You
cannol achieve business success wilh
such an attitude. Until you are stretched
enough, you cannot spread enough.

Things only wotlk for workers so you must worls
to get things to worls for you. Worl: and labour
ig requited for increase, Mo matter who you are
and what you do, wou must be ready to physi-
cally exert wourself to get things to work. You
must be willing to pay the plysical cost for busi-
ness success without excuse.



CHAPTER FOUR

THE PRINCIPLE OF
MINISTERING MONEY

—m e E—

inistering money is the art of giving
maney to the less privileged and those
in need. Itis an important principle in

finanrial prosperity because it has a multiplying
effect on wealth.

Blessed is he that considereth the
poor: the LORD will deliver him in
time of trouble. The LORD will pre-
serve him, and keep him alive; and he
shall be blessed upon the earih: and
thou wilt not deifver him unto the
will of his enemies. The LORD will
strengthen him upon the bed of lan-
fuishing: thou wiit make all his bed
in his sickness.

Psalm41:1-3

This is why many wealthy people including the
richest in the world today who may not be saved
are invalved in marny charitable works, Some
everl Eive out a large percentage of thelr wealth
ta the poor because thev understand this prinei-
ple. This is why they never go down or became
brole. In fact, their wealth continually multi-
plies because by principle what you give contin-
ually, multiplies.

Sadly many believers do not understand this
principle henee do not enjoy the accompany-
ingbenefits, This principle is connected to God's
declaration in Genesis chapter 8 verse 11;

While the earth remaineth, seedtime
and harvest, and cold and heat, and



summer and winter, and day and
wnight shall not cease.

Genesis 8:22

By this declaration, God set a system in mo-
tian that anyone can enjoy. Therefore as sure as
night and day, anyone who sows whether he is
saved or unsaved will receive a harvest of what
was sown. Harvest is recedving a much larper
quantity of what vou sowed.

Therefore by activating this principle vou ars
automatically multiplying wowr wealth,

This principle is also connected to the declara-
tiom of Jesus in Luke chapter 6 verse 38;

Give, and it shall be given unta you;
good measure, pressed down, and
shaken tagether, and running over,
shall men give into your bosem. For
With the same measure that ye mete
witha! it shall be megsured to you
again.

Luke 65:38

Jesus instructs us to give and when we do, we
will receive an overflowing measure of what we
give. He describes what we will receive from
men as good measurs, pressed down, shaken to-
gether and running aver. What a principle!

As vou malke, manage and multiply money, you
must also learn to minister meoney. Thisis & surs
way into the realm of overflowing wealth. No
wonder the wealthy people of this world alvrays
ensure that they give to the needy. Believers
should not be left out. These principles are pri-
marily for us but if we do nothing about it, the
peaple of the world will continue to enjoy it.

This principle functions when activated irre-
spective of the man's spiritual state ot his sta-



tus. The bible says that God is not a man that he
should lie neither is he the son of man that he
should change his mind, therefore when he says
something, it stands.

God is not o man, that he showld
tie; neither the son of man, that
he should repent: heth ke said, and
shall he not do it? or hath he spoken,
and shall he not make it good?

Numbers 23:19

The scriptures also say that God's word is set-
tled. Thiz means that when he malzes a declara-
tiom, it 1s settled.

For ever, O LORD, thy word is settled
in heaven.

Psalm 119:89

This principle stands sure forever and will an-
swer to anyone who activates it by giving, But
whao are we supposed to give to? [ have cutlined
some of them below:

i} Give to your family and loved ones: Many
pecple help the poor and needy but forget
those who need help in their own families.
This should be the first paint of minister-
ing money. The scriptures instruct us nat to
hide from cur laoved anes when they are in
need,

But if any provide not for his own,
and speclally for those of hls own
house, he hath denied Lhe faith, and
is worse than an infidel.

1 Timothy 5:8

Isit not to deal thy bread to Lhe hun-
zry. and that thow bring the poor



that are cast out to thy houwse? when
thou seest the naked, that thou cover
him; and that thou hide not thyself

frou thine owit flesh?
Isaiah 58:7

We can seek out those who have specific needs
that we are capable of meeting and help them,

it} Give to your fellow believers in Christ:
it iz important to prioritize our fellow
brethren in Christ when we give, There are
many in need in cur churches and fellow-
ships. We should minster to them as much
as God has blessed us. The Apastle Paul in-
structs us to do this;

As we have therefore opportunity,
let us do good unto all men, es-
Precially unto thein who are of the
Rousehold of foith.

Calations 5:10

He instructs us to do good to all men but first
consider those of the househeld of faith.

iii. Give to the church for the work of God: IL is
also very important to give to the church so that
the work of Ged can be done. When we give to
the church, we are giving to God because He is
the owner of the church.

Apnstle Paul tells us that God hlesses us sa that
we can give towards every good work.

And God 15 able to make all grace
abound toward you; that ye, always
hoving all sufficiency in all things,
may abound [give) to every good
work:

2Corinthians 9:8 (Synomym I
bracket Added)



Prayer is the spiritual blood of ministry but
money is its physical blood, This means that
without money the wortle of God throuph the
church will be limited. This is why Satan is
stopping many from giving to the church with
lies. Many persons give towards other charitable
works but will never give to the church. ¥ou
must be different - az you give, ensure ta give to
the church for every good worl she intends to
achieve,

As you make,
manage and
multiply money, you
' must also learn to
=, minister money, This-
" 15 a sure way into
the realm of
overflowing wealth.

! iv. Give to
church workers and ministers: This is also an-
other important way to minster money. Many
peaple like to give to church projects, but they
do not consider giving to the peaple who work
in church. Many times, some of these people zo
without food when working in the vineyard.
There {5 of course a difference between sowing
up and sowing down, but they both produce a
blessing. Sowing up is giving your tithes, first
fruits, seeds =te. tor the blessing, but sowing
dowr 13 giving to those who are not in authority
or who do not demand from you, yet have needs
and are known to be doing works for the salke
of the kingdom, This may include needy mis-
sionaries, choristers, janitors etec. in the house
of God. Apostle Paul spealss of this about the
Philippians church,



Now ye Philippians Enow also, that
in the beginning of the gospel,
when T departed from Marcedonin,
noe church communicated with me as
concerning giving and receiving, but
e only. For even in Thessalonica ye
sent once and again unto My neces-
sity. Not because I desire a gift: but
I desire fruit that may abound to
JOuF account.

Philippians 4:15

For it hath pleased them of Mace-
donia and Achaia to moke & cer-
tetin contribulion for the poor saints
which are at Jerusalem.

Romans 15:26

v, Give to the regular poor and neady: These are
penple you come acTnss everyday, some on the
streets, and some others as vou go aboat your
daily business. This is one of the maost impor-
tant aspects of ministering money because it is
the heart heat of Cod. Gad loves the poor and
wants ta help them hence heis indebted to any-
one whao does,

He that hath pity upon the poor
lentdetht unto the LORD; and theat
which Re hath given will e pay him

again.
Proverbs 19:17

vi. Give to strangers: Sometimes, God tests our
compassion for the poor by setting us up for
the blessing. There are some strangers that may
come to yau for help, that you might not be able
to trace, but if you would listen to the voice of
your spirit and of the Holy Ghast, you would
have a conflirmation Lo help Lhose slrangers.



This kind of help is a test because many timnes,
these peaple are angels sent ta bring you into
yourinheritance,

Be not forgetful to enieriain
strangers: for thereby some have en-
Lericeined angels undwores.

Hebrews 13:2

And the LORD appeared unto him in
the plains aof Mamyve: and he sat in
the tent door int the Real of the day;
And ke Uft up his eyves and looked,
and, Io, three men stood by him: and
when he saw them, he ran to meet
them from the tent doov, and bowed
himself toward the ground, And
said, My Lord, if now T have found
favour in thy sight, pass not away.
I pray thee, from thy servani: Let a
little water, I pray you, be feiched,
and wash your feet, and rest your-
selves under the tree: And Iwill fetch
a morsel of bread, and comfort ye
Yyour hearts; after that ye shall pass
on: for therefore are ye come to your
servant. And they said, So do, as
thou hnst said.

Genesis 18:1-5

This does not mean you should be afmaid and
help any stranger that comes to you without
reason; it only means that you should watch out
for such spiritual occurrences.

Finally, I believe that ministering money iz one
of the major requirements for acquiring the God
kind of prasperiry. God says he will repay any-
one who helps the poor. Imagine what it would
be like il God pays youback?



He that hath pity upon the poor
lendeth unto the LORD; and that
which ke hath given will he pay him
again.

Proverbs 19:17

He iz a God of more than enough. By his nature,
He does nothing in small measures. When he
pays you back, you cannot remain poor. 5o you
must also pive priority to giving to the poor in
the name of Jesus and let the Holy Spirit puide
youL
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