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Course 

Description 

 

The Special Contracts incorporates agency law, laws of sales and security 

device. The law of agency covers rules applicable when one acts through 

another in juridical relations either because the agent’s expertise is called for or 

because the principal cannot act himself. The relationship that gives rise to the 

power of acting on behalf of another, the relationship that the representative 

creates in dealing with third parties on behalf of the principal and the rules 

governing this complex two-tier relationship would be the central focus.  

Law of Sales is designed to deal with rules and principles formulated to foster 

and regulate the smooth functioning of various business transactions involving 

the sale of goods. Law of sales regulates the relationship between the buyer and 

seller of goods. It is a collection of rules pertaining to the formation, 

performance and breach of contract of sale. It imposes certain duties on the 

buyers and sellers the breach of which gives rise to remedy. 

The law of security on the other hand is designed to deal with the features and 

regulations of the relationship between creditors and debtors regarding the 

performance of various obligations. 

Course 

Objective 

By the end of this course, it is expected that students will be able to: 

 Explain how agency relationship is created,  
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 Distinguish between different types of agents,  

 Grasp the role and nature of agency, the legal rules governing contract 

of agency, the rights and duties of parties involved in agency, and the 

extinction of agency; 

 develop the required professional skills for drafting and preparing 

contracts of agency and for solving problems emanating from the 

interpretation and enforcement of laws and contracts of agency; 

 comprehend the basic rules regulating contracts of sales of goods and 

contracts for creating securities of obligations; 

Chapters to 

be Covered 

Part 1: Law of Agency 

Chapter 1:  The Concept of Agency 

1.1. Definition of agency  

1.2. Theories and Historical development  of agency  

1.3. Importance of agency  

1.4. Source of Agency  

 Chapter 2: Contractual Agency under Ethiopian Law 

2.1.Scope of authority 

2.2.Authorities of an Agent 

2.3.Modes of representation 

Chapter 3: Effects of Agency 

3.1. Rights and duties of the agent and the principal 

3.2. The interrelationships between the principal, the agent and third parties 

Chapter 4: Extinction of Agency Relationship 

4.1. Termination by act of the parties 

4.2. Termination by the operation of the law 

4.3. Liability to one another and to third parties 

Chapter 5: Special Agency / Agency in Trade 

5.1.Commission agent 

5.2.Forwarding agent 

5.3. Commercial travelers 
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Part 2: Law of Sales 

Chapter 6: Contract for Sale of Goods 

6.1.The Subject matter of law of sales 

6.2. Scope of law of sales 

6.3.Formation of Contract of Sales 

Chapter 7: Effects of Contract of sales  

7.1.Performance 

7.1.1. Obligation of the seller  

7.1.2. Obligation of the buyer 

7.1.3. Common obligations 

7.2. Transfer of risk under contract of sale 

7.3. Non - performance and its legal effects 

Part 3: Law of Security Devices 

Chapter 8: Introduction to Security Devices 

8.1.Nature and Subject matter of law of security devices 

8.2.Importance of security devices  

Chapter 9: Types of security devices 

9.1.Introduction  

9.2.Pledge (Security on Movables) 

9.2.1. Definition, subject matter and nature of pledge 

9.2.2. Requirements for a valid creation of contract of pledge 

9.2.3. Rights and Duties of the parties to the contract of pledge 

9.2.4. Execution of pledge - Sale of pledge 

9.3.Mortgage 

9.3.1. Definition, subject matter, and nature of mortgage 

9.3.2. The essential requirements for the creation and enforcement of 

mortgage 

9.3.3. Types of Mortgage 

9.3.4. Effects of mortgage 

9.3.5. Extinction of mortgage 

9.4. Antichresis 
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Methods of Delivery 

Lectures, Seminars, group discussions, tutorials, assignments and presentations. 

Assessment 

 Quizzes and mid exam (30%) 

 Assignment and presentations (15%) 

 Class participation (5%) 

 Final exam (50%) 
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